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Valory Güneşli Gunesli Catalog Listing TurkeyListing Turkey 



Property Management Services: Tips For Choosing The Right Provider
Property Management Services: Tips For Choosing The Right ProviderAdleymamola 



Skymount Buys Houses – your trusted home buyers
Skymount Buys Houses – your trusted home buyersSkymount Buys Houses 



Aishwaryam Codename Fashion Pune .pdf.pdf
Aishwaryam Codename Fashion Pune .pdf.pdfsabhyara24 



Begur Survey Number 307/2 | Begur Village Begur Hobli
Begur Survey Number 307/2 | Begur Village Begur Hoblirevenuekeys 



Apartments in Cairns for Holiday | Freemans Residential
Apartments in Cairns for Holiday | Freemans Residentialfreemansproperty1 



Unique Premium 2 & 3 BHK Apartment in Bangalore at Prestige Kings County
Unique Premium 2 & 3 BHK Apartment in Bangalore at Prestige Kings CountyPrestige Kings County 



Istova green Kagithane Project Catalog English
Istova green Kagithane Project Catalog EnglishListing Turkey 



Kalpataru Jade Skyline Pune E- Brochurepdf
Kalpataru Jade Skyline Pune E- Brochurepdfabbu831446 



VTP Dolce Vita Kharadi Pune Brochure.pdf
VTP Dolce Vita Kharadi Pune Brochure.pdfabbu831446 



Dynamic Passcode Avante Undri Pune  E-Brochure.pdf
Dynamic Passcode Avante Undri Pune  E-Brochure.pdfManishSaxena95 



Kolte Patil Atmos Hinjewadi Pune  E-Brochure.pdf
Kolte Patil Atmos Hinjewadi Pune  E-Brochure.pdfManishSaxena95 





Recently uploaded (20)
Villa Monte Mayor - Move-in ready 7 bedroom property with sea views - INVESTI...
Villa Monte Mayor - Move-in ready 7 bedroom property with sea views - INVESTI... 


Revenue Keys | Begur Survey Number 307/2
Revenue Keys | Begur Survey Number 307/2 


Godrej Park World Hinjewadi- Homes Built To Spend More Time In
Godrej Park World Hinjewadi- Homes Built To Spend More Time In 


Basil Maximus Punawale Pune E-Brochure.pdf
Basil Maximus Punawale Pune E-Brochure.pdf 


Shubh Serenity Apartments Wajre, Pune E- Brochure
Shubh Serenity Apartments Wajre, Pune E- Brochure 


alya bahce istanbul Villa Listing Turkey
alya bahce istanbul Villa Listing Turkey 


Condominium Market and Outlook Report 2025 by ERA Data Intel.pdf
Condominium Market and Outlook Report 2025 by ERA Data Intel.pdf 


Mahindra LifeStyle Luxury Apartments Kharadi, Pune.pdf
Mahindra LifeStyle Luxury Apartments Kharadi, Pune.pdf 
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	1. Austin Choi
4130 W.  Commonwealth Ave
Fullerton, CA 92833
 


	2. EXPERTISE
In my practice  of real estate, I am well known for one of the most honest and
diligent agents, great customer service, consistent communication, strong
attention to detail and ensuring a positive experience for all parties in a
transaction: buyers, sellers, cooperating agents.
I studied computer graphic design and photography at college and got a
bachelor's degree with visual communication. I worked in the design and
marketing field for over 10 years, so I know how to promote, sell, and
find the right properties for my client at the right time.
EXPERTISE &
QUALIFICATIONS
 


	3. Residential Real Estate  Specialist in Orange County
EXPERTISE
Marketing Specialist / Smart Home Specialist
First Time Buyer Specialist (FTBS)
Seller Representative Specialist (SRS)
Pricing Strategy Advisor (PSA)Senior Real Estate Specialist (SRES®)
Certified Transaction Coordinator (CTC)
Short Sales and Foreclosure Resource (SFR®)
Specialties:
Sales (Online & Offline) Marketing Specialist for over 10 years
Online eCommerce Consultant & Builder for 5 years
Background:
First Time Buyer Specialist (FTBS) -designee from C.A.R.
Senior Real Estate Specialist (SRES®) -designee from N.A.R.
Seller Representative Specialist (SRS) -designee from N.A.R.
Pricing Strategy Advisor (PSA) -certified from N.A.R.
Short Salesand Foreclosure Resource (SFR®) certified by NAR
Awards and Certifications:
Awards and Certifications:
 


	4. Selling your home  is a big deal. The company that helps you should
be, too. The Coldwell Banker® brand is one of the world’s best known
and trusted names in real estate, giving you advantages most other
brokerages can’t.
• Proven Success
• Innovative Culture
• Online Impact
• Strategic Marketing
• Full Service
• Market Know-How
Your Coldwell Banker independent agent will guide you every step
of the way—making sure you know what to expect, answering your
questions and helping you determine the right price to attract buyers
and sell your home quickly.
PROVEN. POWERFUL.
PERSONAL.
 



	6. The trusted source  of innovative real estate solutions, creating
exceptional experience for all we serve.
To hire Coldwell Banker Best Realty is truly to receive the full-
service real estate company in the world.
Coldwell Banker Best Realty’s Core Values:
• Integrity
• Leadership
• Professionalism
• Vision
• Performance
OUR VISION
 


	7. Coldwell Banker Best  Realty is the Top 8% Coldwell
Banker Company Nationwide.
• Premier Office Award
• President’s Awards of Honor for Five Consecutive Years
• International Sterling Society for the entire year of 2021
Top 25% in the Coldwell Banker Worldwide
• Platinum Award for the period of first half, 2021
• Platinum Award for the entire year of 2019
AWARDS & RECOGNITION
 



	9. When you list  with us, you are covered by Seller’s E&O Insurance. Just select one of the following plan with
no premium charge to you.
• First American Home Warranty, Fidelity National Home Warranty, Old Republic Home Warranty
- $25,000 coverage / $2,500 deductible
Agent Protection:
Uninsured sellers who are sued by buyers often respond by suing their agent. But when they are protected by
our Seller’s E&O Coverage, that risk is eliminated.
Seller Protection:
With the Seller Protection Plan, our sellers are protected from disgruntled buyers for 180 days from close of
escrow, and can extend the term for an additional 180 days.
“A buyer claims that a seller failed to disclose that an enclosed balcony was not fully
permitted or up to code, had broken roof tiles and improper drainage. Repair estimates
ranged from $28,000-$87,000. Fortunately, The Seller’s Protection Plan was in place,
which paid $25,000 to the buyer to settle the issue. Case closed. No Lawsuit. “
SELLER’S E&O COVERAGE
 


	10. Coldwell Banker® Worldwide
Agents  96,000
Offices 2,900
Sales Volume $265.4 Billion
Closed Units 706,421
Coldwell Banker Best Realty in Location
Agents 130
Sales Volume $240.8 Million
Closed Units 279
STRENGTH IN NUMBERS
 


	11. *Real Trends 500,  2017.
Because we believe that everyone deserves a home of their own,
Coldwell Banker® founded the Homes for Dogs Project in
partnership with Adopt-a-Pet.com. The project uses national
advertising, social media and local adoption events to generate
awareness and bring pets and people together. Since the initiative
began in 2015, we’ve helped more than 20,000 adoptable pets find
loving homes. To learn more, visit coldwellbanker.com/dogs.
GIVING BACK
 



	13. While buyers use  a variety of resources to research properties for
sale in their area, the vast majority find their new home online and
with the help of a real estate professional.*
How Buyers Search for Homes
Online 93%
Real Estate Agent 87%
Mobile Sites and Apps 73%
Open House 51%
Yard Sign 39%
Online Video 35%
Print Newspaper Ad 11%
WHERE THE BUYERS ARE
*2020 National Association of Realtors Profile of Home Buyers and Sellers
 


	14. facebook.com/ coldwellbankerbestrealty
twitter.com/bestrealty
YouTube.com/coldwellbanker
coldwellbanker.com/blog
  


	15. Properties listed at
$1,000,000  or higher will also be
featured on these luxury websites
Your home will be shown on multiple websites, including the most-visited real estate websites in the world, putting it in front of potential
buyers everywhere. Our comprehensive internet marketing strategy includes displaying your home with a detailed description and
multiple photos on the most-visited real estate websites (over 90 publishers).
INTERNET MARKETING ADVANTAGE
 


	16. AdWerkx All Acres  ApartmentHunterZ ApartmentList Apartments.com
Back At You Media Clarity Listings Close2Homes.com CommercialSearch CondoCompare.com
DODHousingNetwork DreamHomeList EasyRent eLookyLoo FindAPlace4Me
FindTheBest Homes FixFlip FreedomSoft Guiance Realty Harmon Homes
Home2.me HomeBidz HomeFacts HomeSpotter HomeStarSearch
HomeWinks HouseHappy HouseHunt.com Houses.net HouseValueStore
ImagesWork Investability Joyful Home Juwai Kahping
Keyboom LearnMoreNow.com Lifestyled Listings Listingvideos LotNetwork.com
LuxeListHome Luxury Trading Club MHBay MyHouseKit MyListingsAgent
MyRentToOwn.com NestBuilder Nestigator New Home Source Open Real Estate
Community
OpenHousesAmerica PadMapper PocketListings Point2 Homes Property Shark
PropertySimple RadPad RealPropti RealQuest Express RealSavvy
RealStir Relola RentHop RentRange Revestor
San Diego Union-Tribune SearchALLProperties Showing Suite USHUD.com Ventura County Star
Veracity VisualShows Waijule WikiRealty Ylopo
YourCasa ZiptoHome Zumper
Our listings are distributed to over 90 publishers for online marketing through the ListHub system.
CB BEST REALTY ONLINE MARKETING
 


	17. Once a potential  home buyer is on my Zap® Platform, I can focus my efforts and resources on those who are poised to purchase.
THE POWER TO PREDICT THE BUYER’S FUTURE
Automatically track and aggregate
home buyer’s online behavior
Pinpoint buyer’s desired
• Home style
• Neighborhood
• Price point
• Location
Buyer scoring will analyze activity and
alert to make direct contact when they
are ready to transact
 


	18. When homebuyers inquire  about your home, they want a rapid response. Our lead management system notifies me immediately.
RAPID RESPONSE
 



	20. We offer one  of the most powerful and comprehensive marketing
programs for attracting buyers and getting homes sold. In addition to
our industry-leading online strategy, we use a proven combination of
traditional and cutting-edge methods to showcase your home.
• National brand advertising
• Online advertising
• Social media
• Direct print and email marketing
• Media relations/public relations
• Yard signs
• MLS (multiple listing service)
• Professional photography
• Open houses/broker opens
POWERFUL PLAN
 


	21. For your home’s  marketing to be effective, it needs to reach the
right audience. That’s where CBx comes in. An innovative tool
developed exclusively for the Coldwell Banker® network, CBx uses
big data to analyze your market, your neighborhood and more—
then presents a profile of the most likely buyer for your home.
CBx Data Includes:
• Median Age
• Average Education Level
• Homes with Children
• Average Family Size
• Median Commute Time
• Average Household Income
• Median Mortgage Debt
• Increase in Residents’ Income
CBx BUYER PROFILE
 


	22. Have you ever  wondered who handles transferring employees
when a corporation needs to move them? We do! Our dedicated
relocation department helps thousands of relocating, transferring
and other special groups of buyers each year.
Cartus Broker Network
Cartus Relocation is one of the largest relocation service providers
in the world, providing services in 165 countries and to more than
half of Fortune 500 companies. As a principal broker in the Cartus
Broker Network, we receive thousands of incoming buyer referrals
annually.
USAA Real Estate Reward Networks
Thousands of active and former military members and their
families rely on us for real estate services through our status as a
preferred USAA Real Estate Rewards Network broker.
BRING MORE BUYERS
 



	24. Selling a home  is a complex process, but your Coldwell Banker® affiliated agent will guide you
through it every step of the way.
STEP BY STEP
Step 1 – Pricing
• Your agent prepares a comparative market analysis (CMA)
• Review market conditions
• Review other homes on the market
• Discuss your home-sale goals
• Determine the optimal listing price
Step 2 – Preparing
• Remove clutter and organize
• Clean and make repairs
• Stage your home for sale
• Consider a home protection plan
• Complete listing documents and disclosures
Step 3 – Marketing
• Install distinctive Coldwell Banker® yard sign
• Promote your home on the MLS
• Present your home’s listing online
• Respond promptly to buyer inquiries
• Arrange showings
• Hold open house
• Communicate feedback
• Market your property via email, direct mail and social media
• Provide market updates
Step 4 – Closing
• Evaluate offers and negotiate best price and terms
• Facilitate inspections
• Coordinate closing date, time, location and contacts
• Monitor buyer financing and home appraisal
• Follow up on details
• Review closing statement
• Close the sale
• Provide copies of all closing documents
 



	26. Outside
Repaint or touch  up trim
Make needed repairs
Wash windows and screens
Trim trees, hedges and shrubs
Weed and feed lawn and maintain mowing
Entrance
Check doorbell and replace light bulbs
Put out new welcome mat
Clean/repair/repaint front door
Sweep walkway
General
Replace burned-out light bulbs
Clear out closets
Eliminate clutter
Neutralize and depersonalize
A home that looks its best is more likely to sell faster and for a
better price. Here are a few tips from the experts for preparing
your home for market and staging it for showings.
STAGING TO SELL
 


	27. Rooms
Touch up or  repaint walls, trim and ceilings
Clean or replace carpeting
Clean curtains, shutters and blinds
Clean fireplace, mantle and surrounding areas
Update décor: throw pillows, bedspreads, towels
Kitchen and Bath
Clean appliances inside and out
Clear out and clean cabinets, drawers and pantry
Clean, repair or replace faucets and fixtures
Declutter counters
Regrout sinks, tubs and showers
Before Each Showing
Pick up toys and clutter
Clear off counters and tabletops
Turn on lights
Make beds
Make sure home smells inviting
 


	28. In real estate,  knowledge is power, and your Coldwell Banker® agent is
a local-market expert. By sharing current market data, trends and a
comparative market analysis (CMA), they’ll help you make an informed
decision about your home’s market value and ideal asking price.
Factors That Impact Your Home’s Value:
• Market Conditions: the current supply (or inventory) of homes for sale,
buyer demand, interest rates and availability of financing, prices of
recently sold properties, economic factors and seasonal demand
• Your Home’s Condition: location, age, size of the home
and lot, floor plan and architectural style
• The Competition: the number of similar properties for sale and their
prices, condition, location and financing terms
Factors That Do Not Impact Your Home’s Value:
• Original Price: what you paid for your house
• Needed Proceeds: the net cash proceeds you want or need
• Opinions: what friends and neighbors say your home is worth
POSITION YOUR HOME TO SELL
 


	29. While you and  your agent will set your home’s asking price, the
buyer will set the sales price. If you price your home too high, you’ll
miss out on potential buyers. Pricing your property at fair market
value from the start will generate the most activity from real estate
agents and home buyers. The price must attract enough attention
to result in showings and offers.
PRICING RIGHT
IF THE ASKING PRICE IS: THE PROPERTY APPEALS TO:
15% Over Market Value 20% of Buyers
10% Over Market Value 30% of Buyers
5% Over Market Value 50% of Buyers
Current Market Value 95% of Buyers
 


	30. The largest number  of potential buyers will view a newly listed
home within the first 14 days on the market, and the number will
decrease as the days on the market increases. This pool of buyers
includes home buyers just entering the market and, more
importantly, buyers working with Realtors® who have already seen
the existing inventory and have not found a home, making them
eager to make an offer.
To take advantage of this increased level of traffic
and buyer interest, your property should be priced
to sell at fair market value from the very start.
FIRST IMPRESSIONS
 



	32. A comparative market  analysis, or CMA, is a report that pulls data
from the multiple listing service (MLS) based on buyer and seller
activity in your area. Information included in your CMA includes:
• Comparable properties in your area that recently sold
• Comparable properties in your area that failed to sell
• Pending sales in your area
• Comparable active listings in your area
Your agent will use this information to develop a pricing and
positioning strategy that creates a perception of value, makes your
property competitive and generates excitement among buyers.
CMA
 


	33. Your home and  your home sale needs are one-of-a-kind.
Using the unmatched resources of the Coldwell Banker®
network, I will develop a custom plan to:
• Provide you with proven, powerful and personal service
• Enable you to obtain the best possible sales price and
terms for your home
• Close the sale in a smooth, timely manner
We are committed to your complete satisfaction and will
represent your interests with the utmost care, honesty,
integrity and discretion. Let’s get started!
GETTING STARTED
Austin Choi
Sales Associate
Coldwell Banker Best Realty
714.882.9990
austin@theluxrealty.com
4130 W Commonwealth Ave., Fullerton, CA 92833
Office 714.451.1700
www. theluxrealty.com
 


	34. CB DISCLAIMER:
© 2017  Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker Real Estate LLC fully supports the principles of the Fair Housing Act and the Equal Opportunity Act. Each Office is Independently Owned and Operated.
Coldwell Banker and the Coldwell Banker Logo are registered service marks owned by Coldwell Banker Real Estate LLC. Each sales representative and broker is responsible for complying with any consumer disclosure laws or regulations.
CB DBA logo:
Real estate agents affiliated with Coldwell Banker DBA are independent contractor agents and are not employees of the Company. ©2017 Coldwell Banker DBA. All Rights Reserved. Coldwell Banker DBA fully supports the principles of the
Fair Housing Act and the Equal Opportunity Act. Operated by a subsidiary of NRT LLC. Coldwell Banker and the Coldwell Banker Logo are registered service marks owned by Coldwell Banker Real Estate LLC.
CA VERSION:
Real estate agents affiliated with Coldwell Banker DBA are independent contractor agents and are not employees of the Company. ©2017 Coldwell Banker DBA. All Rights Reserved. Coldwell Banker DBA fully supports the principles of the
Fair Housing Act and the Equal Opportunity Act. Owned by a subsidiary of NRT LLC. Coldwell Banker and the Coldwell Banker Logo are registered service marks owned by Coldwell Banker Real Estate LLC.
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